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Turning Leads Into Customers
Using Facebook Lead ads to drive an automated drip campaign!



The Problem

Getting more leads

Turning new leads into new customers



Would you agree…

It is easier to keep a customer than to find new customers?

Word of mouth is your best form of advertising?



Email Social Media

73% more customer engagement

57% more new customers

39% more business referrals

=
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91% 
of people 

check their 
email daily

Source: Litmus

$44.25 average return for 
every $1 spent on 
email marketing

Source: salesforce.com/blog/2013/07

Why take email 
marketing seriously?



1. What is the value of your list?

Size of your list

X
average price point of 

product/service 

=
$ List Value



Why are those email 
addresses so valuable?

They’ve met you
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If we had more time…
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